® JAY - LIVE GROWTH TRACKING

FREE GUIDE

10 Al prompts every
small business owner
should steal.

Copy-paste these into ChatGPT or Claude. No tech skills,
no fluff — just more leads, faster follow-up, and hours back
In your week.

Save this. You'll use it more than you think. Swipe —



GET FOUND & GET LEADS

Fill the top of your pipeline
1

Local post ideas that get calls

"Act as a marketing strategist. My business is [what you do] in
[city]. Give me 10 post ideas that would make a local customer stop
scrolling and call me today.”

Google Business Profile posts

"Write 5 Google Business Profile posts for my [trade] business. Each
under 1,500 characters, friendly, and ending with a clear call to
action.”
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FOLLOW UP & CLOSE THE JOB

Win the "not yets"
3

Revive alead who went quiet

"Here's a message from a lead who went quiet: [paste]. Write 3

friendly follow-ups that don’t sound desperate and make it easy for
them to say yes.”

Turn arough quote into a pro estimate

“Turn these rough notes into a clear, professional estimate a
customer will trust and understand: [paste the job + price]."
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WIN REVIEWS & PROTECT YOUR NAME

More 5-stars, less stress

Ask for areview (without being awkward)

“Write a short, warm text asking a happy customer for a Google
review — plus a softer version for the ones | have to nudge a second
time.”

Reply to a bad review, calmly

"A customer left this negative review: [paste]. Write a calm,

professional public reply that protects my reputation and offers to
make it right.”
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SAVE HOURS EVERY WEEK

Stop doing it the slow way

Instant FAQ answers

"Write a clear, friendly answer to ‘[common question customers
ask]/' that | can copy onto my website or paste in a text.”

Decode along customer email

“Summarize this long customer email, tell me exactly what they
need, and draft a reply | can send: [paste].”
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BECOME THE OBVIOUS CHOICE

Show up like the expert
O

A week of content from one idea

"Give me a week of social posts from this one idea: [idea]. Mix a
quick tip, a question, and a behind-the-scenes — in a real, human
voice.”

Explain it like a neighbor would

"Explain [thing customers don’t understand about my service] in
plain English, like I'm talking to a neighbor over the fence.”
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® JAY - LIVE GROWTH TRACKING

That's hours back in your week —
for free.

| share one practical Al, automation, or marketing tip like these
every single day. No hype. Just what actually works for small
businesses.

§ Want one aday? Follow Jay on Linkedin.

@ Curious where your business leaks leads?

Free 60-second Lead Audit — livegrowthtracking.com/audit
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